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Technology Overview 
 
Our philosophy towards Technology is based on the understanding that the COO, 
CIO and CTO as well as the Sales Director are key members of a company's senior 
management team in terms of corporate development.  
 
All have a large role to play in developing a strategic plan and in communicating how 
technology can help implement business strategies. The CIO today has to be a business 
leader not just a technologist and the CTO has a business critical role in anticipating 
how new technologies can work to the advantage of the business. In new divisions, 
start-ups and Internet related ventures, the CTO manages the design and 
implementation of the architectural blueprint. The Sales Director and COO feed 
critical customer information relating to product strategy as well as driving revenue 
generation and growth. 
 
Farn Williams recruits for all of these roles, amongst others, within the 
Technology sector (as a vertical) as well as the two key Technology positions 
(CIO/CTO) in other industry verticals and/or geographies where we specialise 
(for example Automotive, Oil & Gas, Eastern Europe 
 
 
 
 
IT positions 
 
As well as the lead Technology positions, we recruit for key members of their respective 
organisation charts, with a special focus on those individuals ensuring delivery of business goals in:
 

E-commerce and web based services;  
ERP and the supply chain; 
Knowledge management, BIS and data warehouse initiatives;  
Building and implementation of a shared services model;  
Technical Architecture, Programme & Project Management;  
Wireless platforms;  
HR, attracting and retaining talent. 

 
Our clients include major Software houses as well as the IT organizations of clients from our key 
industry verticals. 
 
 

Farn Williams 
16-25 Bastwick Street, London EX1V 3PS, United Kingdom 
Tel: +44 (0)20 7309 0300  Fax: +44 (0)20 7490 7126 
www.farnwilliams.com 
 

 

Testimonial 
 
I have successfully used Farn Williams and Jonathan Farn to execute and deliver searches for a 
number of senior level customer facing and solutions sales roles in the UK and mainland European 
Region.   
 
Jonathan has a very good understanding of the Software Sector and the Solutions Sales sector generally, 
right across Europe, and has been able to identify which companies are doing well, which not so well, 
gain an understanding of their organisation charts and within these, and which people would be willing 
to make a change. I would have no hesitation in recommending Jonathan and Farn Williams for their 
integrity, market knowledge, delivery and professionalism.  
 
Steen Foldberg 
European Sales Director 
Misys Wholesale Banking Systems 

 

Key Geographies 
 
Germany 
 
Northern Europe 
 
Central & Eastern Europe 
 
CI
Consultants 
 
Jonathan FARN 
Business Development Director 
 
Jonathan BROWN 
Central & Eastern Europe 
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